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Purpose
Establishes the principles used by PrimeLink Global when referral, introducer or success fees may apply.

No Automatic Fee

● Not every introduction creates a fee obligation. Some introductions may be relationship-based, strategic or
informational.

Written Agreement Required

● Any referral fee, introducer fee or success fee must be agreed in advance and documented in writing before a
fee-bearing engagement proceeds.

Transaction-Specific Terms

● Fees may vary by industry, jurisdiction, role, transaction size, regulatory requirements and commercial context.

Possible Structures

● Fixed introduction fee.

● Referral fee.

● Success fee payable upon agreed trigger event.

● Revenue share for advisory or service referrals.

● Retainer plus success fee where appropriate.

Typical Trigger Events

● Initial introduction, signed LOI, signed MOU, signed contract, transaction closing, capital funding or another written
milestone.

Compliance

● PrimeLink does not request compensation where prohibited by law and does not participate in regulated activities
without appropriate authorization.

Important Notice: This document is a business framework template. It does not constitute legal, tax, financial or investment advice. Parties
should obtain independent professional advice before relying on or executing any agreement.


